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Survey:  Microsoft  Net 
not  such  a  big  threat 

Bonanza  time! 

Cabletron  to  offer  freebies,  incentives  to  entice  customers 

Bv  Laura  Di Dio  and  Bob  Wallace  no  strings  attached,  which  is  rare 

Less  than  a  week  after  Cabletron  Amongthe  mranltves  Cabletron 

Systems.  Inc.  scrapped  plans  to  StoMaMI  will  oiler  are  the  following: 

P“*"V»»«y  •  Free  round-trip  tickets  aodbotel 

N.H.-based  Itnb  maker  is  set  lo  mouth  Iron's  New  Hampshire  head^aT- 

■  launch  .  pre-emptive  strike  aimed  tcra  lor  midsize  or  large  corporate 

This  week,  the  company  will  un-  CM  from  3Com  P^ting  switching  to  Cabletron 

>  veU  a  multifaceted  initiative,  and  Chlpcom.”  Hear.  Customers  will  gel  to  test 

'  p^^aiH,^h^table,1  ^*Vttn,a®e  ffnti  LuL-  and  view  the  equipment,  the  com- 

with  The  Microsoft  Network,  an  ex-  users  surveyed  use  one  or  more 

in  the  company's  foray  into  on-line  using  other  services,  while  nearly 
‘  30%  said  thev  would  skin  MSN 

luimri 


GET  THEM  DELL'S 
NEW  COAST  TO  COAST 
PENTIUM  PROCESSOR 
NOTEBOOK. 
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News 


Microsoft  boosts  Lotus  packages  up 
management  tool  SmartSuite  for  Win  95 


Presenting  The  Human  Resource  Software 
That’s  Designed  For  Humans. 


ft  seems  pretty  obvious,  doesn’t  it? 

Human  resource  software  that's 
designed  for  the  people  who  use  it  - 
instead  of  the  computers  that  run  it-  But 
for  whatever  reason,  it’s  never  happened. 

Untilnow. 

Introducing  new  CA-HRISMA" 

It’s  flexible  Friendly  And  incredibly 
easy  to  work  with.  An  abundance  of  end- 
user  access  and  customization  options 
will  keep  everyone  from  the  power  user  to 
the  beginner  smiling. 

_ That’s  because  CA-HRISMA  was 


designed  by  HR  professionals  for 
HR  professionals.  For  the  past  two 
decades  we’ve  helped  thousands  of  clients 
take  care  of  millions  of  employees.  And 
now  we’ve  put  all  that  experience  and 
technology  into  new 
CA-HRISMA. 

;<:7»  ■  Its  a  completely 
'^'■Bintegrated  solution  that 
1159  covers  all  your  payroll, 
personnel  and  benefits 
needswithtrue 

client/server.  GUI-based  software  that 
supports  both  distributed  and  centralized 
processing. 

Call  1-800-225-5224,  Dept.  50102, 
FbrAFtee  Demo  Disk  And  Booklet. 
Call  tod^r  and  find  out  just  how  human 

resource  software  ^SSOQATES 


Introducing  CA-HRISMA 

The  Human  Resource  Software  That’s  Designed  For  Humans 


The  TPC-t  test  is  the  industry  standard  benchmark  measuring  database  On-Line  Transaction  Processing 
(OLTP)  performance.  On  July  24,  1995,  Hewlett-Packard  published  an  audited  TPC-C  benchmark  of 
Oracle 7  that  set  the  record  for  open  systems  performance,  beating  Sybase  System  10's  best  result  on  any 
computer  by  more  than  200%.  (It's  almost  not  worth  mentioning,  but  we  also  creamed  Informix.) 
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Sybase's  CEO  recognizes  they  have  technology  and  per¬ 
formance  problems.  So  should  you. 

"  We  were  slow  to  realize  this  [scalability]  was  an 
issue  in  the  marketplace.” 

.  'Mai*  Hoffman,  Sybase  CEO,  TTw  VW  Stmt  Jraimt  April  14,  1995 

"  Were  trying  to  investigate  the  problems  now. 

You  peel  back  the  onion,  you  find  out  more  stuff." 

Mar*  Hoffman.  Sybase  CEO,  San  fmansco  Cbmmk  April  5,  1995 

Experts- and  customers  recognize  that  Sybase's  problems 
will  take  a  long  time  to  fix.  So  should  you. 

"  The  time  between  major  enhancements  of  their 
{Sybase’s]  database  is  the  longest  of  any  major  vendor.” 

Salomon  Brothers,  CompulenoorU,  April  17,  1995 

"  They’ve  got  a  lot  of  work  to  do  and  they  have  to  go 
pretty  deep  in  the  core  of  the  code." 

firs!  Albany,  fc/onaatmn  We*  April  17,  1995 


Scalability  and  parallelism  make  Oracle7  the  technol¬ 
ogy  and  performance  leader.  The  results  of  the  HP 
TPC-C  benchmark  provide  graphic  proof. 

"  Oracle  has  set  the  high  water  mark  for  open  systems 
platforms.  We  look  for  more  to  come." 

Jim  Johnson,  Chairman,  Sunuhsb  Group,  July  24,  1995 

"  Oracles  TPC-C  numbers  dramatically  alter  the  competitive 
landscape... Oracle  is  telling  the  competition  to  put  up  or 

Peter  Kastner,  Vice  President,  AberJtai  Group,  July  24,  1995 

If  you  don’t  have  time  to  wait  for  a  database  that  is  slow 
to  run  transactions  or  a  company  that  is  slow  to  fix  its 
technology  call  Oracle,  the  proven  performance  leader.  Find 
us  at  1.800-633-1071,  ext.  8193  or  http://www.oracle.com/ 
on  the  Web. 

ORACLE 


Enabling  the  Information  Age 
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News 


IBM  keeps  hands  off  Network  Notes  on  track, 
AT&T,  Lotus  deal;  but5&Twid^!,^ul, 


3Com  switching  technology  asrssar- 


moves  along  at  snail’s  PACE  rshsras  p.-rg-rr 

BvBob  Wailaa>  DeU  Computer  Corp  .  Starlight  switch  vendors:  such 


News 


r  I  ^he  Boeing  Commercial  Airplane  Group  took  off  with  the 

I  777  this  year;  they  also  took  off  with  the  Baan  Company. 

JL  About  to  make  a  major  process  redesign  commitment, 
they  invited  in  “The  Flying  Dutchmen”  from  Baan  Company. 

The  result:  Boeing  placed  an  initial  order  valued  at  $20  million  for 
Baans  TRITON  family  of  client-server  finance,  manufacturing, 
distribution,  transportation,  service  and  project  management 
applications. 

If  you  are  about  to  make  an  ERP  decision, 

Baans  Flying  Dutchmen  would  be  delighted  to 
introduce  you  to  a  significandy  new  perspective. 

One  shared  by  ABB,  Hitachi,  Mercedes-Benz, 

Philips,  Snap-On  Tools  and . .-.  oh  yes . . .  by  Boeing? 

The  worn  that  can  happen  is  that  you’ll  get  a  free  hat 
commemorating  Boeings  taking  off  with  Baan.  Call  Baan  •v'' 
at  800-889-9818,  ext.  1001.  Then  clear  a  landing  spot,  along 
with  some  time  on  your  calendar. 


No  more  expensive  TSO  cycles.  No  more  waiting  to  edit,  compile,  link  and  test 

Imagine  the  freedom  of  havire  your  MVS  targeted  programs.  No  more  slow 

your  very  own  mainframe.  system  performance. 

With  your  own  MVS  development  environment  you  can  use  all  the  tools 
and  utilities  you’re  familiar  with:  TSO/ISPF  panels,  SPF  Editor,  Dialog 
Manager,  IDCAMS,  SDSF  and  more.  A  system  catalog  allows  you  to  use  your 
current  MVS  data  set  names  and  run  MVS  JCL  and 
PROCs.  Test  online  or  batch  programs  with  inter-lan¬ 
guage  calling  between  COBOL,  PI A  and  Assembler, 
and  access  subsystems  like  IMS,  DB2~  andCICS. 

What’s  the  catch?  Your  very  own  mainframe  looks  a  lot  like  a  PC. 

A  PC  with  Micro  Focus  MVS  development  facilities.  It  emulates  a  subset  of 
'  MVS  on  OS/2  to  give  you  an  easier  transition  to  HUMl'Minnra 


MICRO  FOCUS' 


News 


TCP/IP  to  extend  reach  Microsoft  rides 
into  homes,  businesses  E-mail  trail 
—  ~=~  Z£w=  with  Wang,  DEC 


Hpfllc  HriTirrE'vnhoruni  in^n  ..on. 


it  right  in  to  the  installation  process  of  their  applications.  Imagine,  real  SQL  —  from  one  server  to  thousands  on  Windows,  Windows*95,  Wind, 

database  deployment  so  easy  that  end-useis  don’t  even  know  it's  there!  or  OS/2.  With  hundreds  of  thousands  of  servers  already  installed, ' 

ligh  Performance  Right  Out  of  die  Box.  The  self-tuning  query  the  proven  choice  for  widespread,  mdustnal  strength  deployment. 

optimizer  is  the  key  to  Watcom  SQL’s  blazing  performance.  Not  only  does  it  tune  Expand  your  horizons.  Call  us  today  for  the  opportunity  to  try  Wal 


Presenting  Watcom  SQL,  the  industrial  strength  database  server  for  simple  and  machine  as  an  application  —  particularly  important  in  mobile,  star 
affordable  widespread  deployment  of  PC  client/server  applications.  Watcom  SQL’s  peer-to-peer  networks.  Of  course,  on  advanced  servers,  Watcom  S( 
advanced  technology  offers  unparalleled  simplicity  of  operation  and  performance,  taking  full  advantage  of  both  increased  memory  and  RAID  storage 
making  it  ideal  for  workgroup,  desktop  and  mobile  applications  -  from  head-  yg,  Jfc  ppjgg  (foggy  jg  JlHt  LOW.  Watcom  SOL  is  nnced 

quarter  s  departments  to  remote  jranch  offices  to  mobile  field  personnelon  the  go.  "£pread  dep|oynWffordable.  A  6-user  se^er  is  Sy  STO 
lllSiailBO  anu  Itunning  in  MinUlBS.  Settine  up  Watcom  SOL  is  quick  deolovments.  our  “Gold  Disk"  licenses  offer  sionifiram  samnos 


A  Database  Server 
Should  Expand  Your  Horizons, 
Not  Your  Budget. 


attention.  Better  still,  it  comes  as  standard  equipment  in  every  box. 


effective  Widespread  Deployment  of  Client/Server  Solutions  "  it 


ng  Performance,  anal  Footprmt  Not  only  is  watcom  sql  powerful. 


it’s  incredibly  efficient  as  well.  Because  it  was  designed  for  PC  environments,  it 
minimizes  its  use  of  disk  and  memory  — just  4  MB  of  disk  and  less  than  I  MB 
of  memory.  And  Watcom  SQL  also  runs  quite  comfortably  on  the  same 


1-800-265-4555 


Watcom  Products  Division 


News 


Great  Things  Can  Happen  Mien 


TWo  Strong  Forces  Come  Together. 

Sometimes  one  plus  one  really  does  equal  three. 

I  tPtn'wr'KJT'  ^ thats precisely  why Le8ent 311(1  CA 
Liti  ULNE  make  such  an  irresistible  combination. 

Together,  we’ll  be, able  to  give  all  of  our  clients  new  products  and 
services  that  would  have  taken  us  many  years  to  develop  separately 
By  combining  our  product  lines,  we'll  offer  clients  much  more  com¬ 
prehensive  and  effective  solutions.  With  enhanced  worldwide  ser¬ 


vice  and  support  that  no  other  company  can  match.  In  short,  it’s  a 
win-win-win-win  situation.  That's  what  happens  when  you  always 
put  your  clients  first. 

And  when  two  of  the  world's  leading  software  companies 

ioinforces-  Computer 

Bar  more  information,  call  1-800934^321.  SSOCIATES 
Or  visit  http://www.cai.com.  Sow.  ,^0,  by  dUign 


News 


Borland  developers  keep  the  faith 


Because  of  VMARK,  a  lot  of  kids 
will  start  their  school  day  safer. 


]f  he  used  our  software,  he'd  be  even  more  flexible. 

let>  face  it,  with  reengineering  mandates  coming  out  practically  daily,  it's  impossible  to  be  too  flexible. 
Dun  &  Bradstreel  Software’s  SmarlSIream*  client/server  applications  feature  decision  support  capabilities 


At  AT&T  weie  committed  id  making  sure 
all  the  applications  you  need  are  optimized 
for  our  servers.  Thatls  why  we’ve  developed 
an  alliance  with  a  leading  database  provider 
like  Informix.’ 

Whether  youle  just  starting  to  test 
an  application  out  cm  a  uni-processor  or 
running  it  on  an  SMP 
cluster  the  one  thing  you  can't  afford  INFORMIX’ 
is  a  database  that  cant  grow  with  your 
business.  Informix's  Dynamic  Scalable  Architecture™  gives 
you  the  ability  to  start  out  all  your  enterprise  apps  at  one 
level  and  then  scale  them  up  rapidly  on  as  many  processors 

as  you  need.  And  the  platform  that  has  the  scalability  and 

flexibility  to  enable  you  to  use  Informix^  scalable  capabilities 
to  the  max’  The  Enterprise  Servers  from  AI&T  The  scalable 

database  platform  - - „  .  . 

To  get  more  info  about  IF  ^|J  L  J 

AIXT  Servers,  call  1800  447-1124,  I  P 


s  Global  Information 
”  Solutions 


BIGGER  AND  BIGGER 
VS.  BETTER  AND  BETTER. 

MAKE  THE  BETTER  CHOICE— 4TH  DIMENSION  SOFTWARE 

Our  competitors  are  still  gobbling  up  companies — piecing  together  acquired  technology  to  give  a  semblance 
of  integration  and  a  trim  of  interoperability.  Meanwhile,  we  continue  to  develop  and  deliver  solid  solutions  for 
managing  enterprise  operations  automation — while  providing  the  kind  of  service  and  support  you  can  rely  on. 
Based  on  common  methodology  4th  Dimension  Software's  CONTROL"  line  of  products  provides  true  integration 
and  interoperability.  We  supply  the  most  comprehensive  solutions  for  production  control  and  scheduling, 
automated  systems  operations,  output  management,  removable  media  management  and  data 
integrity— installed  at  more  than  1,400  data  centers  worldwide. 

The  choice  is  yours.  Bigger  or  Belter.  Make  the  better  choice  and  call  us  for  more  information 
SOO.J47.4694,  Ext.  522.  or  714.757.4300,  Ext.  522. 

4th  DIMENSION  SOFTWARE  INC 


HP,  Oracle  to  integrate  storage,  database 

Move  will  especially  help  government,  insurance,  health  care  with  archiving  fu.,  senior  consultant  Frank  seuand 


Professional  Courtesy  Voucher 


Regular  Subscription  Price 


Professional  Courtesy  Voucher 

□  Yes,  I  want  to  receive  my  own  copy  of  COMPUTERWORLD  .  I - 1 - - - 1 

each  week.  I  accept  your  offer  of  $39.95*  per  year  -  a  savings  SAVINGS  STATEMENT 
of  $8.05  pff  the  basic  subscription  price.  - 7 - - - 

_ _  _ _  Regular  Subscription  Price 

.  ■  -  -  .  '  1  ,  ■  '| 

-  ~ _ 2 _ '  _ _  Your  Special  Rate 


BUSINESS  REPLY  MAIL 

RST  CLASS  MAIL  PERMIT  NO.  1 1 31  FRAMINGHAM. 
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COMPUTERWORLD 
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FRAMINGHAM  MA  01701-9494 


Don’t  miss  Computerworld’s 
Leadership  Series 


Our  Leadership  Series  brings  provocative,  thought  leadership  to  the  pages  of  Computerworld 
every  month.  This  special  monthly  feature  is  a  must  read  for  CIOs,  CFOs  and  CEOs. 

The  Computerworld  Leadership  Series  spotlights  the  perspectives  of 
prominent  thinkers  in  the  IT  world  on  a  wide  range  of  topics 
and  can  help  put  you  on  the  road  to  strategic  success. 

Coming  in  the  August  21  issue  of  Computerworld 


Visionary  companies  in  Japan  are  rethinking  the  role  that  IT  plays  in  business  strategy,  with  some  pretty 
dramatic  results.  Like  the  adoption  of  TQM  on  the  factory  floor,  Japan's  new  approach  to  IT  could 
prove  a  major  competitive  weapon.  Unlike  many  companies  in  the  West,  the  focus  is  not  on 
adoption  of  cutting-edge  technology  but  on  using  IT  to  leverage  human  creativity. 

Shuji  Honjo,  this  month’s  Leadership  Series  author,  argues  that  U.S. 
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Silicon  Graphics  scales  past  limits  SSaSSSS 

Irix  Networker  takes  on  enormous  files,  archives  madmen,  .pp^a.™  because  ^‘ri^^^oaT'S^'r  “m'« 


256kbps 


OBJECT  WORLD 


SAIM  FRANCISCO 


UPDATE 


Viewpoint 


Justice  served 

In  an  unusual  display  of  reason,  the 
Justice  Department  wisely  decided 
to  leave  the  system  of  free  enter¬ 
prise  intact  last  week  when  it  chose 
not  to  challenge  Microsoft's  plans  to 
launch  its  on-line  network  with  Win¬ 
dows  95  on  Aug.  24. 


BRACING  fOP  THE  BJG  WIN 


ce  in  Windows  95  gives  weuwmMyotherotfenngsavml 


roof  that  competition  in  A  different  faCC 


Invasive  mining 


Client/Server 
[pptkations  in 
Distributed 
>rise 


m  Client/Server  Applications  in  the  Distributed  Enterprise 


The  Enterprising 
Enterprise 

Companies  are  beginning  to  use  database  technology  to  boldly 
go  where  no  database  has  gone  before.  What  kind  of  information 
architecture  do  they  need  to  explore  brave  new  worlds? 

BY  DENNIS  McEVOY 
Vice  President  of  Products,  Sybase,  Inc. 


Client/server  applications: 
requirements,  solutions 
and  alliances 


BY.  HENRY  H'ORRIS- 

Research  Manager,. Vertical  Applications  Research.  International  Data  Corp.' 


nities. 


Some  relationships 
aren't  meant  to 
be  monogamous. 


needs.  Which  is  precisely  why 

literally  hundreds  of  leading 
application  developers  and  sys¬ 
tems  integrators.  So  you  can 
choose  the  best  products  for 
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changes.  For  a  free  CD-ROM 
directory  of  our  Open  Solutions 
Partners,  call  I-800-SYBASE-I 


INFORMATION  SYSTEMS.  INC  •  N  V 
LANGUAGE.  INC  •  NAVI  SO  F 
NlMMklV  LIMITED  •  MWAH 
SYSTEMS  CORPORATION  •  Oil 


anything  but  confining. 

ISybase 


RENAISSANCE  SOFTWARE  INC 
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SOI  TWA  RE  OF  THE  FUTURE.  INC 
ST  AT  W  A  R  E'.  INC  •  STKRLINt 
COMPUTER  SYSTEMS. INC 


Client/Server  Applications  in  the  Distributed  Enterprise  a  special  advertising  surplei 


The  Application  Ecosystem 


WIN  THE  RACE 
TO  CLIENT/SERVER 


MANUFACTURING 
WITH  POWERMAN 

V  H 

communication,  as  well  as  increases 
productivity, 

PowerMAN  is  based  on  “Best 
in  Class”  graphical  client/server 
computing.  It  incorporates 

_2j 

Server”  and  Microsoft  Windows" 
graphical  user  interface  (GUI)  for  its 
underlying  architecture  to  accom¬ 
modate  unparalleled  scalability  and 
flexibility.  Unlike  other  solutions, 

READ  ALL 

PowerMAN  is  both  affordable  and 
available  today. 

The  integrated  modules  of 

ABOUT  IT 

Why  run  with  outdated  systems 

PowerMAN  provide  timely  informa¬ 
tion  that  wiR  empower  aH  users. 

This  paperless  technique  trans¬ 
forms  data  into  real-time  informa¬ 
tion  for  improved  decision  support 
and  profit. 

that  can  make  even  the  best 
manufacturing  operation  fall  behind 
the  pack?  Take  control  with  ' 
PowerMAN”  . 

This  new,  integrated,  client/ 

Call  (813)  226-2378,  or  FAX 
(81 3)  222-0886  for  your  free 
brochure  on  the  PowerMAN 
system.  It’s  plant-proven  power 
that  puts  you  in  the  winners  circle. 

server  manufacturing  system  elimi¬ 
nates  the  paper  trail,  streamlines 
your  entire  operation,  encourages 

^ PowerCerv 

offering  of  PowerBuilder  SYBASE* 

business  applications  for 

Sybase:  accounting,  order 
management,  help  desk, 

sales  force  automation. 

Client/server  Applications  in  the  Distributed  Enterprise  *  special  advertising  supplement 


Client/server  applications 
in  the  distributed  enterprise 

Enterprise  client/server  applications  can  make  the  difference  between 
surviving  or  thriving  in  today's  rapidly  changing  business  climate. 

But  what  kind  of  IT  foundation  do  these  packages  need? 

BY  DAVID  SOHM 

Vice  President  of  Chahnels  and  Partner  Marketing,  Sybase,  Inc. 


Integrated  applications  streamline  business 
processes  between  departments.  At  one  level.  ■ 
i  and  costs  by  eliminating. 


I  special  advertising  supplement  Client/Server  Applications  in  the  Distributed  Enterpri 


Some  See  Client/Server 
Only  As  Technology. . . 

Others  As  Results 


Viewpoint 


Gary  J.  Beach 


John  Gantz 


IS  will  still  h»vt  to 


More  service,  less  whining 
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Apple  won  t  die.  Deal  with  it 


Desktop  tapitag 


•D  SOFTWARE*  PORTABLE  COMPUTERS 


1 


WordPerfect  upgrade  Visio  draws  first 
may  keep  users  on  DOS  ?”^pa^toteW°95°““hed“r_j 


Microsoft  Windows  NT 
Workstation  gives 
your  high-end  users 
the  powerful 
operating  features 
they  want.  NOW. 


W  0  n  t  it  now 


Chances  are,  your  high-end  users  have  been  screaming 
for  an  operating  system  that  can  keep  up  with  their 
demands.  You,  on  the  other  hand,  want  a  system  that's 
secure,  reliable  and  compatible  with  the  networks, 
hardware  and  applications  you  already  have. 

Microsoft®  Windows  NT  Workstation  may  be  the 
answer.  It’s  the  high-end  complement  to  the  Microsoft 
Windows®  95  operating  system.  It  can  handle  the  most 
demanding  business  needs.  From  financial  analysis 
and  engineering  to  manufacturing  and  corporate 
development 

Windows  NT  Workstation  can  make  your  job 
easier.  Built-in  security  helps  prevent  user-error, 
tampering  and  unauthorized  access.  Proven  reliability 
means  less  downtime  and  fewer  service  calls.  Remote 
management  allows  you  to  gather  information  and  ad¬ 
minister  the  system  from  your  desktop.  And  because 
it  supports  Windows  NT- Server,  Novell®  NetWare®  and 


UNIX®  networks,  it's  network-ready  right  out  of  the  box. 

Your  users  will  get  what  they  want.  They  can  run 
and  integrate  both  16-and  32-bit  business  and 
productivity  applications,  including  the  new  wave  of 
applications  built  for  Windows  95.  Users  can  run  two 
or  more  applications  at  the  same  time  with  full  pre¬ 
emptive  multitasking.  There’s  full  crash  protection  so 
even  if  one  application  fails,  the  others  continue  to 
run.  And  through  better  use  of  system  resources,  users 
won't  be  bothered  with  "out  of  memory”  messages.  It 
just  works.  Giving  your  users  exactly  what  they  want. 

To  get  all  the  details,  call  (800)  583-0034,  Dept  YWD, 
or  visit  the  BackOffice  section  of  our  website  at  http: 
//www.microsoft.com. 

Microsoft 

|  WHERE  DO  YOU  WANT  TO  CO  TODAY?- | 


Desktop  Computing 


?sktopCompul 


1 

PC 


an  us  today  for  your  copy,  and  discover  how  you  can 

■  ■I  /our  organization  one  heN  of  a  compeflbve  advantage. 

sSm  Web  Address:  http://www.sco*com 


Get  Your  Business  ; 
Critical  Applications 
Up  And  Running 
Before  Hell 


f 

Car  dealer  confronts 
client/server  CHALLENGE,  48 

Digital  phone  operator  adds 

USER-FRIENDLY  FEATURES,  49 

Wtrtigroup  Cwnput 

AMD  out-Notc 

Firm  gets  jump  on  eager  users  by  establi 

"Y  TT  hen  a  company  era-  tus  Consulting  in  San  Francis 

%  ^  /  barks  on  a  product  which  helped  AMD  handle  som 
Y  Y  implementation,  its  naming  conventions.  Fbr 

is  users 

shing  a  strategy  early 

in-  Fbr  one,  the  information  does 

ess  user  has  to  open  Notes  and  look  for 

V\ 

also  decided  to  run  Surge  expected 

and  Microsoft  Corp.'s  Ritchie  expects  to  see  4,000  to 
Windows  NT.  AMD  5,000  Notes  users,  and  there  is  the 

tation  of  Unix;  it  is  AMD  s  12,000  to  14,000  employees. 

■  1 

Faxes,  printers  and 

's  Doug  Ritchie  <7.  - 

rate  hub  using  NT.  buy-in  and  made  someone  high  lev- 

Also,  Ritchie  decid-  el  in  charge  of  it,"  said  Niall  Kelly. 

copiers  may  soon  be 

!?u'  n^'a 

would  only  provide  an 

on  speaking  terms 

By  Tim  Ouellette 

Microsoft  Corp.'s  struggles  getting  At  Work  to  work  has  left 

hasn't  done 
J  much  to  follow  I 

I  Up  Of  'Is  Ai  Work  I 


ProtMMi  picks  licensee 


Remember  When 


You  Were  Going  To 


Change  The  World? 


Little  Did  You  Suspect 


Network  Incompatibilities 


Would  Cloud  Your 


Vision. 


irformance  of  your  WAN,  today,  us  today  at  1-800-859-2726. 


•  EIS/Data  Warehousing 

•  Rapid  Application  Development 

•  Client/Server  Applications 


SPEEDWARE  USA,  INC. 

MARKETING  DEPARTMENT 

3000  EXECUTIVE  PARKWAY  -  SUITE  1 1 1 

SAN  RAMON,  CA  94583-9667 
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Workgroup  Computing  _ 

assess—  Digital  operator  gets  easier 

est  By  Mindy  Blodgett  Americas  area 


CENTERS 


i  )i:ma\i)  a 

CABLING 

M  S  I  I.M  WITH  A 

1  5  V  i:  A  R 

HE AI.T1I  PLAN 


One  word  sums  up  what  America’s 
leading  hospitals  require  of  a  cabling 
system.  Reliability 

Being  famous  perfectionists,  medical 
professionals  insist  on  the  world’s  most- 
tested  cable  solutions.  Backed  up  by  a 
comprehensive  extended  product  and 
applications  assurance  warranty  For  a 
fell  15  years. 

For  the  reassurance  of  a 
15-year  warranty,  top  hospitals 
trust  ART  SY5TIMAX* 
Structured  Cabling  Systems. 

Abu  get  all  of  this  and  more  with 
certified  AT&T  SYSTIMAX*  Structured 
Cabling  Systems  (SCS). 

Created  by  AT&T  and  the  innovators 
of  Bell  Laboratories,  AT&T  SYSTIMAX  SCS 
represents  the  industry’s  most  ambitious 
program  of  world-class  R&D. 

Rigorous  testing  with  other  vendors’ 
equipment  and  applications  ensures 
compatibility 

lb  deliver  consistent  excellence,  our 
wholly-owned  manufacturing  facilities 
are  ISO  9001  certified. 

AT&T  offers  a  worldwide  network  of 
resellers  who  are  thoroughly  trained  in 
all  facets  of  cabling  technology,  design 
and  installation. 

Since  AI&T  SYSTIMAX  SCS  is  ' 
designed  to  answer  your  current  needs 
and  emerging  applications,  it’s  virtually 
future-proof 

In  short,  everything  about  AI&T 
SYSTIMAX  SCS  is  designed  for 
long-term  peace  of  mind.  No  matter 
what  kind  of  project  you  have  on  the 
drawing  board. 

For  details,  call  1 800  344-0223,  ext 
5064.  Outside  the  US,  call  602  233-5895 
Or  visit  us  at  http://wwwan.com/nst/ 


Enterprise  NetworUng 


Simware’s  tool  slashes  Bay  to  flick 
NetWare  migration  time  LAN  switch 


Migration  made  easier 


PLANNING  TO 
your  NETWORK, 


MULTIPURPOSE 

SERVER 

FAST  FILE  &  PRINT 
(PROTOCOL  INDEPENDENT. 
INCLUDING  NETWARE) 

GENERAL  APPLICATIONS 

DATABASES 

(MICROSOFT.  ORACLE?  SYBASE? ...) 
COMMUNICATIONS 
(DIAL-IN  NETWORK  ACCESS. 

INTEGRATED  MESSAGING 


INSTALLATION  & 
ADMINISTRATION 

EXPRESS  SETUP 

UPGRADE  TOOLS 
(NETWARE.  LAN  MANAGER) 
DIRECTORY  SERVICES 
(CENTRALIZED  ADMINISTRATION. 

DESIGNED  FOfc  C-2  LEVEL 
SECURITY 

(SERVER  AND  NETWORK) 


OPEN  PLATFORM 

PROTOCOL  INDEPENDENT 
(TCP/IP.  IPX/SPX,  NETBEUI.  DLC.  ...) 


JETWARE  SUPPORT 


Enterprise  Networking 


3Com  and  Chipcom  get  down  to  business 

Strategy  for  integratingproducts  begins  toemerge  million  isdue  <o bo  completed  m  late  the  acquisition  .mommy  and  with  utue 


Analysts  agree, 
our  new  Symmetrix 
5100  comes  with 
something  IBM’s 
RAMAC  can’t  offer. 

A  real  future. 


To  be  brutally  honest,  we  don’t  understand  why  and  get  as  big  as  your  future  will  allow  -  all  thanks 
any  organization  would  invest  time,  enetgy  and  to  our  unique  modular  architectural  approach, 
money  in  a  storage  system  with  MOSAIC:2000*.  Plus,  the  5100 


exclusive  Symmetrix  Remote 
Data  Facility. 

RAMAC’s  future  is  fading. 


trailer  capacity  has  been  capped 
and  deemed  by  analysts  to  be 

“at,ornear)theendofitslife.”A  I  _  _  _ _ 

system  the  experts  have  labeled  RAMAC  5100  Learn  why, 

a  “pea  shooter”  compared  to  EMC’s  “howitzer.”  Symmetrix  5100,'  your  future  is  brig 
The  weapon  we’re  referring  to  is  Symmetrix*  5 1 00,  than  ever.  Call  1-800-424-EMC2,  ext. 

which  has  the  capacity  to  let  you  start  at  34  gigabytes  for  a  free  interactive  information  kit. 


PERFORMANCE  IS  MAXIMIZED  BY  A  FACTOR  OF  EMC2 


SAP  AG  bridges  shop  floor,  IS  gap 


#  A'  'WHAT  S  HOT  TODAY  CAN  BE  ANCIENT  HISTORY” 

L  TOMORROW.  WE  HAVE  TO  RESPOND  INSTANTLY  TO 
CUSTOMER  DEMAND  OR  MISS  THE  OPPORTUNITY. 

Mary  Evans.  Vice  President.  Store  Operations. 

\  Babbage  s  Software  Stores.  NeoStar  Retail  Croup 


(f 


■i  “The  system  is  so  intuitive,  our  store 
staff  requires  very  little  training.  We  don’t 
even  need  the  manual.  This  means  our  staff 
erving  the  customer 


“As  Babbage's  grew  to  over  330 
es,  Btrieve  grew  with  us  seamlessly.  We 
no  limit  for  our  company’s  future.  And 
see  no  limit  for  Btrieve." 


(512)794-1719 


i  BTRIEVE 


I  y  J  ft  *  r  = 

“OUR  INFORMATION  SYSTEM  IS  *  , 

"*  ~  BUILT  TO  BE  HIGHLY  RESPONSIVE  ¥ 

AND  TOTALLY  FLEXIBLE.  IT’S 
BUILT  ON  BTRIEVE. 


Patrick  McCullough.  Vice  President. 
Information  Systems.  NeoStar  Retail  Croup 


"EDA/SQL  MIDDLEWARE 
MEANS  BETTER  REPORTING 


FOR  OUR  STAFF 
AND  BETTER  HEALTHCARE 

FOR  OUR  PATIENTS." 


With  Informix  databases  for  radiology  systems,  Gupta  databases  for 
labor  and  delivery  systems,  C++  databases  for  laboratory  systems, 
VSAM  databases  for  financial  applications,  and  Shared  Medial  Systems 
proprietary  databases  for  hospital  information,  Magee-Womens 
Hospital  in  Pittsburgh  boasts  one  of  the  most  complex  information 
environments  anywhere.  How  does  the  hospital  combine  and  report 
from  data  looted  in  so  many  heterogeneous  file  structures  and 
operating  systems  without  hiring  a  boadoad  of  expensive  programmers 
and  application  specialists' The  answer...EDA/SQL  middleware  from 
Information  Builders. 

INVESTING  INTHE  RESOURCESTHAT  COUNT! 

With  EDAfSQL  middleware,  the  hospital’s  doctors,  nurses, 


technicians,  accountants,  administrators,  and  marketers  can  all  use 
today’s  most  popular  front-end  applications  and  reporting  tools  for 
transparent  access  to  the  information  they  need,  no  matter  how  it’s 
structured  or  where  it  resides.  So  instead  of  investing  in  more  program¬ 
ming  resources,  it  can  invest  in  superior  patient-care  and  research'  to 
better  serve  the  community.  Perhaps  this  is  why  Magee-Womens  Hospital 
was  cited  as  one  of  the  top  10  hospitals  in  the  nation. 

SEND  FORA  FREE  VIDEO! 

EDA/SQLthe  process  is  transparent,  the  benefits  are  obvious.  For  more 
information  and  a  free  video  on  how  Magee-Womens  Hospital  and  other 
companies  have  realized  outstanding  benefits  from  SWSQL  middleware,  contact 
your  local  Information  Builders  sales  office  or  all  1-800-969-INFO. 


In  Canada  Call  4li-3M-27tO 


•  EDA/SQL 


Information 


AppUcation  Dcvekpmeflt 


Sun  brews  Hot  Java  to  | 0,1  Pont  Picks  Andersen 

to  overhaul  applications 


Three-year  deal  aims  to  up  productivity  25% 


i  Developmer 


Application  Development 


Putting  CORB  A  2.0  on  the  map  ££j 

Object  request  broker  standard  to  get  third-party  support  at  Object  World  ‘  ZTLL 


Pow 

What 


The  only 

limit  to  our  Data  Warehouse 
is  your  imagination. 


IMAGINE  WHAT  WE  CAN  DO  FOR  YOU  ^  SOftUJRREE  RG 


i  z  e  Up  Close 


Unisys  did  more  than  help  Signet  Bank 
build  a  better  check  clearing  process. 

We  helped  them  build  a  better 
relationship  with  USF&G  Insurance. 


Signet  approached  one  of  their  most 
valued  clients,  USF&G-a  premier  insurance 
company  also  dedicated  to  superior  service. 
When  Signet  described  an  idea  for  imagehased 
check  acceptance,  USF&G  listened. 

Signet  now  delivers  check  images  to 
USF&G  over  phone  lines  the  day  of  receipt  As  a 


result,  USF&G  improved  the  efficiency  of  check 
acceptance  and  made  the  claims  process  faster. 

CUSTOMERIZE  is  one  example  of  what 
Unisys  means  by  information  management- 

UNiSYS 

ormation  Management 


using  information  as  an  asset  fo  make  an 
enterprise  more  competitive  and  responsive.  For 
Signet,  it  resulted  in  a  stronger  bond  with  a  key 
customer.  To  receive  a  copy  of  “Customerize 
for  Growth  and  Profitability,”  reach  us  on  the 
Internet  at  http://www.nniays.com/adv  or 
call  1-800-874-8647,  ext.  24. 


Pharmaceuticals 


Obtain  new  distribution  channels 

Symptom:  Falling  profit  margins,  shrinking  customer  bases  and  poor  electronic  access  to  drug  buyers 


Pharmaceuticals 


Taking  the 
high-tech  cure 


IS-enabled  consumer  education 


Symptom:  Medical  Information  Is  burdensome  for  providers  to  distribute  and  rarely  read  by  consumers 


rw i 


“The  pharmaceuti¬ 
cal  industry  is  trans¬ 
forming  itself  into  a 
new  health  care  in¬ 
dustry.” 

Tom  Trainer, 

CIO.  Eli  Lilly  &  Co. 


Unify  customer  information 

Symptom:  Unintegrated  customer  databases  make 
cross-divisional  sales  difficult 


Top  priorities  for 
|  tough  times 

Top  issues  for 
pharmaceutical  IS 

Aligning  IS  and  corporate  goala 


■MlH  '  |M  With  a  team  like  this, 
KliS  it’s  easy  to  see  how 
applications  scale  up  to  the  enterprise. 


Intelligence  Files 


They  love  to  pitch  doing  business  on  the 
Internet,  but  marketing  executives  are 
letting  IS  buy  Web  site  equipment 


Key  applications 
driving  Internet  use 

External  and  internal 
marketing  tools  are  high 


Management 


Marketeers  not  sold  on  Web  server  role 


BUSINESS  REPLY 


GENICOM 


FOR  THOSE  WHO  CANT  SEEM  TO 
GET  NETWORKING  OFF  THEIR  MIND. 


Consumed  by  the  need  to  network?  Then  you  really 
should  attend  NetWorkT+Interop®  this  fall  in  Atlanta. 
You’ll  meet  with  over  500  of  the  industry’s  top  LAN, 
WAN  and  telecommunications  suppliers.  You’ll  explore 
the  world’s  most  diverse,  fully  deployed  event  net¬ 
work,  the  InteropNef,  as  it  runs  the  latest  in  high¬ 
speed  networking,  client-server,  Internet  access  and 
more.  Best  of  all,  you’ll  test  drive  new  solutions  vital 


to  your  business  and  see  how  well  they  really  work. 
NetWorld+lnterop  is,  by  far,  the  fastest,  easiest  way 
to  check  out  all  the  hottest  networking  technologies. 
Not  to  mention  the  perfect  place  to  improve  how  your 
business  communicates.  So  don’t  wait  another  minute. 
Make  your  reservation  for  Atlanta  right  away. 

NETWPRLD+iNTEROP  95 


FREE  VIP  PASS  •  ATLANTA,  GA  •  SEPTEMBER  27-29  •  GEORGIA  WORLD  CONGRESS  CENTER 


GET  CONFERENCE  INFORMATION  VIA  THE  WEB  AT  http:// 


Tbe  CW  Gade  to  Desktop  D6)VS$ 


POEMS 

PLATINUM’S  Open  Enterprise  Management  Systt 


Desktop  DBMSs 


Consistency  helps  Microsoft’s 

BY  JAMES  CONNOLLY  said  their  product  does  plenty  of  things  well  and  few 

SrjEiS  thing®  poorly. 

JldU8i  Access-won  solid  ratings  almost  across  the  board.  Par- 
UDGE  A  DESKTOP  DATABASE  just  on  raw  power  —  WBB  adox  scored  well  in  most  categories  of  speed,  program- 
processing  speed  and  programmability— and  Mi-  ffSM  ming  and  query,  but  it  lagged  the  Microsoft  and  Lotus 

crosoft  Corp.'s  Access  may  get  whipped  by  Borland  products  in  terms  of  usability,  installation  and  support. 

International,  Inc.'s  Paradox.  Paul  Cubbage,  an  analyst  at  Dataquest,  Inc.  in  San  Josfe, 

But  when  users  looked  at  more  than  20  criteria.  Access  Calif.,  says  “industrial-strength”  desktop  DBMS  prod- 

showed  the  strength  of  consistency  to  edge  out  two  other  Win-  ucts  such  as  Paradox  have  lost  their  appeal  for  many  corpo- 
dows  DBMS  products  —Paradox  and  Lotus  Development  rate  customers.  He  says  the  Paradox  user  today  is  more  likely 

Corp.'s  Approach — in  customer  satisfaction.  Access  users  to  be  the  exceptional  power  user. 
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Approach 
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which  are  shown  in  the  following 
charts.  The  charts  represent  the 

Paradox* 
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2% 

28% 

54%  | 
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product  good  or  vary  good.  Most  of 

.  her  rating  them  poon or  very  pobr. 

Ease  of  use 


Overall  speed 
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Desktop  DBMSs 


Good  overall  showing 
edges  out  Lotus’ 
Approach, 

Borland's  Paradox  in 
Windows  DBMS  arena 

Flexibility  of  queries  and  scripts _ 


«  I  DC 


ng  Supplement 


Non-Technica.  Issues  are  Crucial 


/ 


What  could  you  do  if  your  COBOL  code  were  rejuvenated,  made  more  productive  and 

Object  COBOL  can  help  your  easier  to  maintain?  By  moving  to  object  orientation. 

business  application  do  things  the  benefits  of  Object  COBOL, 

it’s  never  done  before  inciu^"8  32‘bit^°,n^eandmuitip|eianp|a8Esupport- 

C  WvlUI  Ci  to  your  business  application  development  environment. 

With  Object  COBOL's  suppott  for  OLE2  automationon  Windows  NTT  end  user,  will 
have  greater  access  to  corporate  infoimation  through  OLK2  server  objects.  Data  previously 
tied  up  in  enteiprise-wide  systems  can  now  be  brought  to  the  desktop  through  file  power  of 
popular  business  programs  such  as  Microsoft®  Word,  Excel  and  Access.' 

Object  COBOL  also  contains  an  exclusive  Micro  Focus  feature  that  makes  COBOL 
programs  easier  to  read  and  write:  Requirements-Based  Vocabularies.  Vocabularies  allow 


My  Company  Can  Help 
Your  Company  Make 
Better  Business  Decisions 


Business  Intelligence  You've  heard  all  the  buzzwords 
(EIS,  DSS,  OLAP,  Intelligent  Query,  Visualization).  But  what  do  they  all  mean? 
As  a  collection  of  incompatible  products,  they  could  mean  trouble.  But  together 
and  fully  integrated  into  a  comprehensive  decision  support  environment,  they 

all.  And  we  can  design  just  the  right  mix  for  you. 


echnical  and  Analytical  Tools  Of  course,  decisio 
>•8  is  not  unique  to  the  business  side.  If  you  have  quahty  issues  on  the  shop  floor  or 
analyze  the  results  of  your  market  research,  we  can  deliver  the  industry’s  richest 
s^Bools  for  handling  virtually  any  analytical  need. 


Applications  Develop  n^mtftyou  need  to  build 
decision  making  into  customized  systems  t^^p^Rn  the  competition, 
count  on  applications  development  tools  ideally  suited  for  decision  support 
Grunt  on  ours.  Our  iterative  approach  to  rapid  applications  development  can 
shave  months  off  of  your  development  cycles,  and  get  the  right  information 
Snto  the  hands  of  your  decision  makers  faster. 


ffffpess  S  olutions  Maybe  you’re  not  ready  to  tackle  that  system  alone. 
You  won’t  have  to.  Our  professional  services  staff  can  help  you  as  much  (or  as  little)  as  you 
require.  We  can  train  you,  sit  beside  you,  or  build  complete  decision-based  apphcations 
to  your  specific  requirements. 


M  he  Jt»  o  1 1  o  tn  Line  Better  decision  malting 
can  give  you  the  competitive  advantage  you’ve  been 
looking  for.  And  if  you're  a  Fortune  500  company, 
there ’g  an  excellent  chance  we’re  already  at  work 
helping  you.  To  find  out  the  role  our  technology  and 
services  can  play  in  your  organization,  and  to  receive 
our  free  guide,  give  us  a  call  or  send  us  E-mail  at 


W 
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Will  your  network  grow  into  a 
majestic  oak,  or  raging  crabgrass? 

It  all  depends  on  your  software.  IBM"  LAN  Server 
4.0  will  actually  make  your  network  so  manageable 
you  actually  look  forward  to  dealing  with  it. 

How  did  we  transform  a  task  that  at  best  was  con¬ 
sidered  a  chore?  For  a  start,  we  made  LAN  Server 
4.0  much  easier  to  install  than  other  network  operating 
systems.  And  its  powerful  new  drag-and-drop  admin¬ 
istration  makes  adding  new  users  a  walk  in  the  park. 

For  more  information  on  how  the  new  LAN  Server 
40  can  help  your  network  grow  big  and  strong,  call 
your  local  reseller  or  1  800  IBM-3333,  ext.  GA051. 
In  Canada,  caU  1  800  565-SW4U,  ext  807. 


Attend  Computenyor  jd’s  New  England  Corporate 
Technical  Recruiting  Conference! 

How  To  Pick  The  Right  Pi 


technical  Recruiting  Conference,  held  at  the  Boston 
Marriott  Newton  in  Newton,  Massachusetts! 

A  Full  Schedule  of  Contemporary  Topics 


1-800-488-9204 


S&W3525 


Now  you  have  a  better  way  to  recruit 
university  and  college  students 
planning  computer  careers: 

Computerworld's  eighth  annual 
Campus  Recruitment  Edition 

Issue  Date:  October  31, 1995 
Close  September  15,  1995 


If  you  recruit  top  computer  career  students  on  America's  campuses,  your  message  in  this  spe¬ 
cial  issue  will  target  more  of  them  than  any  other  newspaper  or  magazine! 

Now  you  can  recruit  computer  talent  on  campus  without  leaving  your  office! 

That's  because  100,000  copies  of  this  special  issue  will  be  distributed  to  America’s  best  and 
brightest  students  enrolled  in  Information  Systems  (IS),  Computer  Science,  Computer 
Engineering,  Electrical  Engineering,  and  just  about  any  other  computer-related  curricula. 

Finally  you  can  cost-effectively  reach  the  quality  and  quantity  of  students  you  need! 

And  you  can  do  it  with  just  one  ad  in  Computer-worlds  Campus  Recruitment  Edition! 
For  a  rate  card  reflecting  complete  campus  distribution,  call  John  Corrigan  at  800/343-6474 
(in  MA,  508/879-0700).  But  hurry. . . 

This  issue  closes  September  15, 1995. 
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SI  Consult! 


Now  you  have  a 
better  way  to 
recruit  university 
and  college 
students  planning 
computer  careers 
Computerworld's 
eighth  annual 
Campus 
Recruitment  i 
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You  Know  The 
SAP  Market 
We  Know  SAP 
Since  1983! 


Computer  Careers  Midwest 
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IS  Professionals 
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Find  out  where  the  money  is! 

- 

Computerworld’s  1994/1995 

Salary  Survey  disk  is  just  what  you 
need  to  get  an  inside  look  at  what 
professionals  are  getting  paid. 

P 

Get  the  facts  on: 

WlJ* 

•  Salaries  in  28  IS  specific  job  titles 

•  Salaries  in  21  industries 

•  Salaries  by  geographic  regions  - 
not  published  anywhere  else 
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$99 


Call  toll-free 
1-800-495-0157,  ext.10 


Call  to  order 

Computerworld’s 
Salary  Survey  on 

disk  today. 
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initial  purchase  prices  are  a  steal, 
but  associated  long-term  costs  add  up 
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Premier  Solutions 
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P^IoobfbrlfiePoiiiefPresenfer 


For  the  latest  in  color  projection  panels  and  projectors  call 
the  experts  in  LCD  technology.  Your  satisfaction  guaranteed 
or  your  money  back.  Quick  delivery  via  Fed-X  or  UPS 

DiV  for  (MOG 1800  726  3599 
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Buy  /  Sell  /  Lease  •  Services 


AUCOMP/GH'MS 

A  Unique  Outsourcing  Services  Provider 


Outsourcing  •  Remote  Computing 

Transitional  and  Long  Term  Custom  Solutions 
VM  •  MVS  •  VSE  1 05,000  sq.ft.  Secaucus,  NJ  Complex 
“Our  Platform  is  Customer  Satisfaction” 


/  SERVING  CLIENTS  SINCE  1980 

I  (800)  888-2000  800  274-5556  •  212  886-3600 


If  You  Aren’t  Running 
In  The  Computerworld 
Card  Deck.  There's  No 
Telling  Who’s  Monkeying 
\round  Reading  Your 
Message! 


With  all  the  direct  marketing  options  available  to  IT 
marketers  today,  it  is  more  important  than  ever  to  find  a 
vehicle  that  will  deliver  your  message  to  an  audience  of 
proven  IT  buyers. 

Computerworld  Direct  Response  Cards  are  the  cost-efTec- 
Uve  and  powerful  answer.  Place  a  card  in  the  deck  and  your 
message  is  delivered  directly  to  the  desks  of  over  1 43.000 
influential  IS  professionals  who  pay  to  receive 
Computerworld  each  week  and  have  $$$  to  buy  your  product! 


Call  Today  to  Find  Out  How  Effective 
Computerworld  Direct  Response  Cards  Can  be! 


Norma  Tamburrino 
National  Account  Manager 
(800)  252-4821,  ext  409 
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Services  •  Classified  Solutions 


lL«si±~a3  Attention  IS  Professionals 


Call  to  order 

Computerworld’s 
Salary  Survey  9 

on  disk  today.  9 


Call  toll-free  1-800-495-0157.  ext.lO 


Let  Computerworld  deliver  your  message 
to  over  140,000  IS  professionals  weekly. 
Using  the  improved  “Classified  Solutions” 

4-oilqr  section.  The  section  features  both 
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Editorial  Index 


The  First  Event 
Out  of  the  Box. 


the  WINDOWS  WORLD  Solutions  Pavilion  for 
the  latest  solutions  in  Windows  95,  Windows  NT,™ 
and  Plug  and  Play  technology.  Participate  in  the 
WINDOWS  WORLD  I-Way*  including  the  Internet 
Experience.  And  attend  the  conference  for  a  new  world 


10  Windows  Wmn 

Dallas  ’95 

The  Official  Conference  and  Exposition  for  Windows  Computing.  Produced  in  cooperation  with  Microsoft  Corporation. 

September  12-14, 1995  •  Dallas  Convention  Center  •  Dallas,  Texas 

Plus  FREE  Admission  to  NETWORKS  EXPO  Dallas  ’95! 


